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テクノロジー導入だけでは

創出できない潜在的な価値
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https://www.accenture.com/us-en/services/cloud/application-transformation/genwizard
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事業会社とPEファンドでは、テクノロジー導入時に
どのような違いがあるのか
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Disclaimer

The material in this document reflects information available at the point in time at which this document was prepared as indicated by the date provided on the front page, however the global situation is rapidly evolving and the position may change. This 

content is provided for general information purposes only, does not take into account the reader’s specific circumstances, and is not intended to be used in place of consultation with our professional advisors. Accenture disclaims, to the fullest extent 

permitted by applicable law, any and all liability for the accuracy and completeness of the information in this document and for any acts or omissions made based on such information. Accenture does not provide legal, regulatory, audit, or tax advice.

Readers are responsible for obtaining such advice from their own legal counsel or other licensed professionals. This document refers to marks owned by third parties. All such third-party marks are the property of their respective owners. No sponsorship, 

endorsement or approval of this content by the owners of such marks is intended, expressed or implied.

Copyright © 2025 Accenture. All rights reserved.

Accenture and its logo are registered trademarks of Accenture.
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